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Use case

Product Discovery & Demonstrations

Problem

() Communicating product value clearly
to different audiences is a challenge.

() Early-stage discovery phases often lead
to confusion and lost opportunities.

) Collecting meaningful feedback from
demos remains inefficient.

Solution

(@ Alavatars provide customized
product explanations based on
client needs.

() Dynamic slide and demo generation
help illustrate value instantly.

() Multilingual support expands
reach globally.

°= increase in client
understanding

shorter sales cycle

30% = 20%
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Use case

Employee Onboarding, Global
Training, Localization

Problem

¢) Language barriers reduce training
effectiveness.

() High costs and time requirements for
translating training content.

() Traditional onboarding methods often
lack consistency and tracking,
delaying employee productivity.

Solution
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(O Alavatars deliver interactive, e
multilingual training. = _ o

@ Automated translation and | % Lj
localization reduce costs. &% ﬂ -7»"
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() Built-in analytics track employee
progress and engagement.

' 30% an 50%

boost in learning lower localization
outcomes costs
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Use case

Customer Support, Product Onboarding

Problem

() Static support processes lead to poor
customer experience.

() Long response times create
frustration and churn.

() Traditional support models are
expensive and inefficient.

Solution

Hi . How can | help you?
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@ Al avatars provide real-time
voice/chat support.

(O Personalized responses based on
client history improve engagement.

- Avatar is typin 2 q 3

3 £h (O Session analytics help proactively
address client needs.

15%

“‘_ boost in NPS \ drop in support costs

) 20%
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Product Demonstrations & Deal
Qualification

Problem

() Sales teams face challenges in
delivering engaging, real-time demos.

() Managing presentations and
responding to client queries on the

spot is difficult.

() Lead qualification delays reduce deal

momentum.

Solution i 3
() Pitch Avatar automates product

demos with Al-driven voice and chat

interactivity. i
() Seamless integration with CRM for

follow-ups.

=

(O Session analytics help proactively

address client needs.

&, 25% #h 30%
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increase in deal
closure

response times drop
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Candidate Screening & Matching

Problem

€) Matching candidates to job roles
is time-consuming.

¢) Manual resume screening is
expensive and inefficient.

() Initial candidate communication is
often slow and impersonal.

Solution

(O Candidates receive personalized job
descriptions, increasing engagement.

(O Automated resume analysis helps
recruiters make data-driven

o decisions.
Marketplace integration enables
direct recruiter-candidate
interaction.

(0] (o)
A 40% 5 30%
improvement in \ decrease in hiring
recruitment efficiency costs
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